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GCH CONCRETE
Although a newcomer to the field, this Texas
family business enjoys explosive growth

The Petty family, owners of GCH Concrete.

MESSAGE FROM THE PRESIDENT
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Dear Valued Customer:
Ed Kirby

We look forward to the upcoming CONEXPO-CON/AGG, March 7-11 in
Las Vegas, the world’s premier construction exposition. As always, the triennial
event is expected to be bigger and better than ever as manufacturers unveil the
latest and greatest in equipment and technology.
Once again Komatsu will showcase the innovative products and support
capabilities that make it the world-class leader in construction equipment. This
issue of your Kirby-Smith Connection magazine features a preview of the show
with information about Komatsu’s display areas. The Manitowoc Group will
also feature the GMK5150L and GMK5250L at the show. Both the GMK5150L and
GMK5250L possess groundbreaking technologies that aim to generate a higher
return on investment for Manitowoc customers.
Of course, our other manufacturing lines will prominently display products
at CONEXPO-CON/AGG as well. If you attend the show, we highly encourage
you to stop by their booths, too. We know you will enjoy visiting with them and
seeing what they have to offer.
Komatsu continues to introduce new Tier 4 Final machines that increase your
production and efﬁciency, and you can read about several of them inside as
this issue highlights the broad range of equipment our leading manufacturer
produces. On the cover, GCH Concrete uses a Komatsu PC360LC-10 excavator
to load an HM300 articulated dump truck. Read more about how GCH Concrete
uses these machines, in addition to Komatsu wheel loaders and dozers to help in
their business.
Thoughts of CONEXPO-CON/AGG have us looking forward to what
we hope is a great 2017 construction season for you. If you are interested in
any of the machines featured here, or ones you see in Vegas, let us know. As
always, if there’s anything we can do for you, please call or stop by one of our
branch locations.
Sincerely,

It’s
showtime

Ed Kirby,
President
KIRBY-SMITH MACHINERY, INC.
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SALUTE TO A CUSTOMER

GCH CONCRETE
Although a newcomer to the field, this Texas family
business enjoys explosive growth

N

CONSTRUCTION

Nearly every business starting out would
like to experience the phenomenal growth
that GCH Concrete did in its first year. The
Granbury, Texas-company’s story is especially
compelling, considering that the Petty family,
who owns and operates it, had no experience
running a concrete plant when they began
building one two years ago.

(L-R) The Petty family –
Lisa, Brooke, Derek, Cole,
Patti, Malcolm, Braxton,
Cade and Kelby –
operate GCH Concrete.
The Granbury, Texas,
company has experienced
significant growth.

“Before opening GCH Concrete, we had
a company geared toward the oil and gas
industry with an emphasis on pipelining,”
explained Malcolm Petty, Owner and
President. “That business involved some
concrete work, but we mainly subbed that out
at first and learned to pour and place as we
went. As far as running a batch plant, we had
no idea. We hired someone to teach us how to
run the facility and make mix designs.”
After obtaining the necessary permits to start
a plant, the Pettys began the building process
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in January 2015. They sold their first batch just
five months later.
GCH Concrete is a strong, family business
owned and operated by Malcolm and his wife,
Patti, their sons Cole and Cade along with their
wives, Lisa and Kelby. Each member of the
Petty family plays a prominent role. Malcolm
oversees the company, Cole runs the quarry, and
Cade takes care of the concrete plant. Patti is the
Office Manager, Lisa does accounts receivables
and Kelby handles accounts payable.
The Pettys moved to the Granbury area a little
more than 10 years ago. At the time, Cole was
in flight school in Arlington. The family came to
visit him for Christmas, and decided they liked
the Dallas-Fort Worth area well enough to make
it their new home.
“Our background was in farming in west
Texas, near Seminole,” recalled Malcolm, noting
that GCH stands for Gaines County Harvesters,
the name of the family farm. “My father and I
farmed for 30 years. After visiting Cole, we got
out of farming and moved here, really with no
plan. A developer asked us to help him, which
led us into the quarry business. That work
evolved into oil and gas pipelining, and the
quarry end dropped off.”

Variety of mixes
Recognizing the cyclical nature of the oil and gas
industry, the Pettys knew they needed to diversify.
“The timing was perfect,” noted Cole. “A
gentleman we worked with in pipelining said
there was a definite need for additional concrete
suppliers in the Dallas-Fort Worth Metroplex
and surrounding areas. We decided to take a
chance. The amount of construction going on
right now is phenomenal, so we have remained
busy since day one. We knocked on a lot of
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doors to let people know we were in business,
and it paid off.”

CONSTRUCTION

A Komatsu PC360LC-10 excavator loads an HM300 articulated dump truck at GCH Concrete’s quarry. “We have a long history with Komatsu equipment
that goes back to our early pipelining days,” said Owner and President Malcolm Petty. “It often took us to remote locations, and we could always trust that
our Komatsu machines would start and run all day. The durability is excellent, so when we needed equipment for the concrete plant and quarry, Komatsu
was our first choice.”

GCH Concrete generally delivers within a
60-mile radius that includes the Dallas-Fort
Worth Metroplex. Its largest delivery order to
date totaled almost 700 yards.

V

“We started with six mix trucks, and
we’re up to 10,” noted Malcolm. “We make
approximately 10 products, ranging from basic
to highway mixes. We also produce specialty
items such as stained concrete; a pea gravel mix
that’s used around pools; and custom orders
for residential, commercial, governmental and
other customers.”

GCH Concrete uses
Komatsu wheel
loaders, including a
WA320, to feed its batch
plant and a WA380 to
move material and load
trucks at its quarry.

Meeting their own
aggregate needs
At first, GCH Concrete sourced the materials
needed to make its concrete mixes from area
quarries. Recently, the company began to
self-supply from a quarry it acquired. Nearly
all of the sand and aggregate that GCH mines
is used for its own purposes, but the company
does sell some overburden as select fill to
outside contractors.
“Once again, we were in the right place
at the right time,” acknowledged Cade. “An
acquaintance from our oil and gas days had
some property for sale that had the material we
needed but were having a hard time getting. We
bought it, and that’s proven to be a great move.”
“Having a dedicated supply is a real
advantage because it ensures that we always
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have the materials needed to make concrete,”
added Malcolm. “In the past, the quarries we
bought from limited the amounts we could
purchase, and there were times when it was
difficult to keep enough sand and gravel on hand.
Now, we have roughly 10 trucks running from the
quarry to the plant.”
In total, GCH Concrete employs 28 people,
some of whom worked for the Petty’s
Continued . . .

Discover more at
KirbySmithConnection.com
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Trust in Komatsu durability and dependability
. . . continued

pipeline business. Key individuals include
Plant Manager Blake Henderson, Batch
Manager Gino Perez Jr. and longtime
Operator J.P. Connor.

Komatsu the top choice

CONSTRUCTION

Gino Perez Jr.,
Batch Manager

Blake Henderson,
Plant Manager

Operators at both the quarry and the plant
run Komatsu equipment. GCH Concrete
loads materials into bins at the plant with a
WA320 wheel loader, and it uses WA380s at
the quarry to move sand and aggregate as
well as to load trucks. GCH digs overburden
with a PC360LC-10 excavator, which loads
it into an HM300 articulated dump truck.
Pushing piles and smoothing out roads is
done with a D65WX-17 dozer.
“We have a long history with Komatsu
equipment that goes back to our early

pipelining days,” said Malcolm. “It often took
us to remote locations, and we could always
trust that our Komatsu machines would start
and run all day. The durability is excellent, so
when we needed equipment for the concrete
plant and quarry, Komatsu was our first choice.
We also appreciate that it’s very fuel-efficient,
and the operators like the comfort. We have
another brand of loader at the quarry, but our
operators don’t like running it. They want
the Komatsus. For new purchases, we don’t
consider anything else.”
The Pettys bought their first Komatsu pieces
from Kirby-Smith Machinery with the help of
Territory Manager Ron Weaver. In addition to
purchasing equipment, the company rents from
Kirby-Smith as needed, working with Rental Sales
Rep Jacky Miller.
“Kirby-Smith ensured that the machines
were the right size for our operations, so we get
maximum productivity,” explained Cole. “When
we need anything, they are right there to help and
are a real pleasure to work with. We are especially
impressed that they take care of the scheduled
maintenance on the new machines through
Komatsu CARE. They call and tell us a service
is due and when they will be out to do it. It’s
peace-of-mind that our machines are taken care of.
All we have to do is fuel, grease and run them.”

Catching their breath
(L-R) GCH Concrete Owners Malcolm and Cole Petty (as well as Cole’s son, Derek) meet
with Kirby-Smith Machinery Rental Sales Rep Jacky Miller and Territory Manager Ron
Weaver at GCH’s quarry. “Kirby-Smith ensured that the machines were the right size for our
operations, so that we get maximum productivity,” said Cole. “When we need anything, they
are right there to help and are a real pleasure to work with.”
This Komatsu D65WX-17 dozer smooths out roads and pushes overburden at GCH ’s quarry.
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With the Pettys busy managing their flourishing
business it leaves little time to think of future
growth right now.
“We could expand quite a bit more, and some
customers want us to, but we need time to assess
and catch our breath,” said Cade. “However,
we’re facing a situation where it’s almost
inevitable that we will have to grow to keep up
with demand.”
One certain thing for GCH Concrete’s future is
that it will remain a family-run business.
“It’s a real pleasure to get up every day and
work alongside family,” said Malcolm. “Even
though we each have our duties, it’s a total team
effort, and that’s a big reason why we have had
success and growth so fast. We’re proud of what
we’ve accomplished and continue to look forward
to what’s ahead.” Q
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SALUTE TO A CUSTOMER

WEST TEXAS REBAR PLACERS
Dallas company growing, poised to
take advantage of expanding markets
CONSTRUCTION

I
Marco Hernandez Sr.,
President

Magno Hernandez,
Secretary/Treasurer

Marco Hernandez Jr.,
Project Manager

In the spring of 2016, West Texas Rebar
Placers completed a small highway project for
the Texas Department of Transportation just
outside of Cleburne. The Dallas-based company
laid nearly 85 feet of storm pipe, placed a new
precast box culvert and poured headwalls. It
was one of the first state jobs West Texas Rebar
Placers completed as a general contractor.
“We believe there are many more of those
jobs ahead of us,” said Marco Hernandez Sr.,
who along with his brother Magno, are owners
of West Texas Rebar Placers. Marco is President
and oversees the office, including estimating.
Magno is Secretary/Treasurer and runs the field
operations. “We are looking for highway and
other large road and utility projects, either as a
general or a sub.”
The brothers began seeking those types of
projects a few years ago when they sought to
diversify West Texas Rebar Placers, a company
they founded in 2001. The company’s sole focus
for the first decade-plus was placing and tying
rebar and reinforcing steel as a subcontractor to
concrete companies.
“That’s still a solid portion of our business,
but approximately three years ago we started
doing general excavation, and that’s become
an increasingly larger percentage of our work,”
explained Magno. “Everything from prepping
subgrade to putting pipe in the ground, to
concrete work, we do ourselves. If we are the
general on a project that calls for paving, we sub
that out.”

Staff plays vital role
Max Garcia,
Superintendent
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Including rebar work, the company
typically has four to five projects going at
once, usually within an hour’s drive of Dallas.
West Texas Rebar Placers employs about

15 people, including key individuals such as
Superintendent Max Garcia, who oversees
excavation jobs.
“Max has many years of experience in
running cranes and general excavation work.
He was a superintendent for a large company
before coming to West Texas, and that’s all been
valuable in helping us get a good start in dirt
work,” noted Marco Sr.
Other team members include Operator
Jacob Paloma and longtime employee Manuel
Gonzalez, who “ties rebar like crazy,” according
to the owners. Project Manager Marco
Hernandez Jr. helps with a variety of tasks,
including estimating, coordinating pre-bid and
preconstruction preparations as well as operating
machinery. Maria Aguilar is Office Manager and
also does some estimating.
“They have helped us grow and complete
several good-sized projects, including our largest
to date,” said Marco Sr. “That was in Whitesboro,
where we put in close to 1,800 feet of storm drain.
We have also done some other notable projects,
including one in Johnson County that involved
removing a road, installing precast boxes and
placing rip rap and storm drain.”

PC210LC-10 fits just right
To dig trenches, set pipe and structures as
well as for general excavation, West Texas Rebar
recently added a Komatsu PC210LC-10 excavator
with the help of Kirby-Smith Machinery Territory
Manager Pat Farquharson.
“I was familiar with Komatsu from another
company I worked for, so when we were looking
for an excavator, I stopped into Kirby-Smith’s
Dallas branch, and they put me in contact with
Pat,” recalled Max. “The PC210LC-10 is the
perfect size and gives us versatility. We can use

CONSTRUCTION
West Texas Rebar Placers uses its recently acquired Komatsu PC210LC-10 excavator for multiple applications. “The PC210LC-10 is the perfect size
and gives us versatility. We can use it for a variety of tasks, and it has good power to handle all of them, including concrete and asphalt removal,” said
Superintendent Max Garcia.

it for a variety of tasks, and it has good power
to handle all of them, including concrete and
asphalt removal.”
“There have been times when we need
a bigger machine, so we have rented a
PC490LC-10 from Pat and Kirby-Smith,” added
Marco Jr. “One standout feature of Komatsu is
reliability. We get into some remote locations,
so we need dependable machinery that doesn’t
break down. Komatsu gives us that and more.
“Pat and Kirby-Smith have been excellent
to work with,” he continued. “They helped
us choose the right excavators and with
the financing. Because the PC210 is a Tier 4
machine, they will do the first three years of
scheduled service through Komatsu CARE. We
think that’s a great program.”

(L-R) Project Manager Marco Hernandez Jr. and Superintendent Max Garcia meet with
Kirby-Smith Machinery Territory Manager Pat Farquharson. “Pat and Kirby-Smith have been
excellent to work with,” said Hernandez. “They helped us choose the right excavators and
financing. Because the PC210 is a Tier 4 machine, they will do the first three years of scheduled
services under Komatsu CARE. We think that’s a great program.”

Ready for growth
The owners and employees of West Texas
Rebar Placers see a bright future for their
business. They are focused on continuing
to build the excavation side and eventually
expand into larger, more complex projects.
“We have established ourselves as an
excavation contractor, and now we’re looking

to do more, especially in the roadwork market,”
said Marco Jr. “Eventually, we want to get into
bridge work, and possibly expand into the
commercial sector. Dallas, Fort Worth and the
surrounding areas are growing, so there are a lot
of opportunities. We believe we have positioned
West Texas to take advantage of them.” Q
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“There’s nothing this
hi-tech out there!”
ANTHONY CARLTON
OWNER / CARLTON, INC / ALPINE, UT

THE CUSTOMER IS ALWAYS RIGHT.
“Using and understanding the new product technology, available from Komatsu for
our business, made me apprehensive at ﬁrst. But our dealer and their technical
support have worked with us to help us make the tech work for our needs.
I am seeing the beneﬁts now. I’m on board and love it!”
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A SALUTE TO A CUSTOMER
PRODUCT NEWS

NEW COMPACT EXCAVATOR
Good lift capacity, tight-tail-swing radius are combined
with advanced technology in the PC138USLC-11

“The PC138USLC-11 is the perfect machine
for contractors on highway, bridge and
other roadwork jobs,” said Kurt Moncini,
Komatsu Senior Product Manager. “It’s easy
to transport, versatile and the tight tail swing
fits easily within one lane of traffic. Even
though it’s compact, the excavator has a robust
counterweight and can be an effective tool on
large, open jobsites, too.”
The 7,630-pound counterweight provides
excellent lift capacity, equal to or better than
conventional models in the same size class. The
contoured cab profile and sliding door allow
the cab to swing within the same radius as
the counterweight.

control. Two-way attachments also run in
Economy mode for greater efficiency.

Improved telematics
Komatsu upgraded its telematics technology
to cellular, ensuring that when work is
performed inside a building, KOMTRAX
information remains available. Operators can
view it through an updated monitor panel that
also incorporates a standard, rearview-camera
output that’s always available on the screen.
“Ground-level access to service points are all
located on one side, including fuel, engine oil
and air filters,” said Moncini. “That saves time,
which can be better spent in production. It’s a
terrific all-around machine that’s built for great
production, even in less-than-ideal conditions.
The PC138USLC-11 would be a valuable
addition to any fleet.” Q

Kurt Moncini,
Komatsu Senior
Product Manager

Discover more at
KirbySmithConnection.com

Quick Specs on Komatsu’s PC138USLC-11 Excavator
Model

Net Horsepower

Operating Weight

Bucket Capacity

PC138USLC-11

97.2 hp

34,731-37,669 lb

0.34-1.00 cu yd

Komatsu’s new Tier 4 Final PC138USLC-11 features excellent lift capacity, stability and
performance in a compact model designed to fit a variety of applications. If the tracks
can fit through an area, then there is enough space so that operators can swing without
worrying about hitting an obstruction.

V

“If the tracks can fit through an area,
then there is enough space for operators to
swing without worrying about hitting an
obstruction,” said Moncini. “That gives them
confidence to work in congested areas, close to
power poles or transformers and up against, or
even inside of a building.”

CONSTRUCTION

U

Upgrades, updates and enhancements. Each
new model that Komatsu produces has them,
and the PC138USLC-11 Tier 4 Final excavator
is no exception, with productive features that
provide excellent lift capacity, stability and
performance in a compact model design that
fits a variety of applications.

VIDEO

Like other Tier 4 Komatsu machines, the
PC138USLC-11 features Komatsu hydraulic
technology that matches engine speed
and hydraulic pump output for optimal
performance. Operators can also match the
machine to the materials and the job at hand
with six working modes, including Power,
Economy and Attachments. An enhanced
attachment control stores up to 10 attachments
in the monitor panel, with adjustable flow
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MY CUSTOMERS LOVE KOMATSU!

GENE SNOWDEN III / MACHINE SALES REP / BRANDEIS MACHINERY / LOUISVILLE, KY

“I’m proud to sell Komatsu products. At Brandeis, we’ve handled quality Komatsu equipment
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My customers are satisﬁed customers, and that’s why I AM KOMATSU.”
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A SALUTE TO A CUSTOMER
NEW PRODUCT

VERSATILE WHEEL LOADER
The new WA270-8 powers its way
through a wide variety of applications

“Whether you’re lifting, digging or changing
attachments on the fly, the WA270-8 is compact
enough to squeeze between farm buildings,
yet has the power to tackle jobs often planned
for bigger machines,” said Frank Nyquist,
Komatsu Product Specialist. “It’s one of the
most versatile machines Komatsu offers.”
The WA270-8 features a proven,
fourth-generation hydrostatic drive train
with variable traction control. It has multiple
working modes, including an S-mode that
provides excellent traction control to reduce
wheel slip. This setting is especially useful in
snowy, icy or slippery conditions. Creep mode
in first gear is easily controlled via a knob on
the console, and allows the operator to dial in a
travel speed from 1 to 8 miles per hour.
The WA270-8’s new Tier 4 Final engine
lowers fuel consumption by up to 3
percent in V-cycle loading and 2 percent in
load-and-carry applications, compared to
its Tier 4 Interim predecessor. The selective
catalytic-reduction (SCR) system and other
aftertreatment components help the engine
with efficiency and longevity. More than
98 percent of the Komatsu Diesel Particulate
Filter (KDPF) regeneration happens passively,
with no action required of the operator and no
interference with machine operation. The SCR
system lowers nitrogen oxide emissions and is
designed to last for the life of the machine.

From farms to construction sites

CONSTRUCTION
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High production, greater fuel efficiency
and improved operator comfort are all traits
found in Komatsu’s new WA270-8 wheel
loader, which fits a wide range of construction,
landscaping, agriculture and other applications.
Its parallel-lift linkage, with auto tilt-in to
simulate a Z-bar, can be used for virtually any
job, from pallet handling to hard digging.

A more comfortable cab with a new,
high-back, heated seat softens machine
vibration for greater operator comfort.
Operators can check vital machine metrics,
including KDPF status, diesel exhaust fluid
level, fuel consumption and performance
information on the 7-inch LCD color monitor.
“Our advanced KOMTRAX system enables
fleet managers to track highly detailed
information, such as fuel burn in one type
of material versus another, or to monitor
fuel usage on a specific job or by operator,”
Nyquist noted. “It’s a great tool that helps
owners get the most out of the WA270-8.” Q

Frank Nyquist,
Komatsu Product
Specialist

Quick Specs on Komatsu’s WA270-8 Wheel Loader
Model

Net Horsepower

Operating Weight

Bucket Capacity

WA270-8

149 hp

28,208-29,079 lb

2.5-3.5 cu yd

Komatsu’s new wheel loader fits a wide range of construction, landscaping, agriculture
and other applications. Its parallel-lift linkage, with auto tilt-in to simulate a Z-bar, can
be used for virtually any job, from pallet handling to hard digging.

Discover more at
KirbySmithConnection.com
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PRODUCT INNOVATION

MARRIAGE OF TECHNOLOGIES
New radio-control dozer combines remote operation
and intelligent Machine Control
CONSTRUCTION

F
Sebastian Witkowski,
Komatsu Product
Marketing Manager

From time to time, earthwork companies take
on projects in less-than-ideal conditions. Grading
must be completed, but site hazards need to
be addressed. Komatsu has a solution with its
new D155AXi-8 Radio Control (RC) dozer with
intelligent Machine Control.

Operators can control the D155AXi-8 RC dozer
while inside the cab or with a remote transmitter
that has a range of approximately 330 feet.
Operators must maintain line of sight, and they
can check the status of the machine through the
cab-top lights.

“The D155AXi-8 RC dozer is ideal for
applications where customers may want
to remove the operator from the machine,
yet maintain high levels of efficiency and
productivity,” said Sebastian Witkowski,
Komatsu Product Marketing Manager.
“This dozer meets customer demands
in those applications, while utilizing
Komatsu’s proven, automated, rough-cut-tofinish-grade technology.”

Witkowski pointed out that for many
operators, the ability to feel the machine’s
response to blade load is an important factor
in effective dozing. This is difficult for a
radio-control application where the operator
is separated from the machine, but the
D155AXi-8 RC is unique among radio-control
dozers thanks to the intelligent Machine Control
that automates operation from heavy dozing
to fine grading. This model has the ability to
sense and control blade load, optimize the start
of the cut and minimize track slip just like other
Komatsu intelligent Machine Control dozers.

Quick Specs on Komatsu’s D155AXi-8 RC Dozer
Model

Horsepower

Operating Weight

Blade Capacity

D155AXi-8 RC

354 hp

102,060 lb

12.3 cu yd

Komatsu’s new D155AXi-8 RC dozer combines radio-control grading with intelligent
Machine Control. Operators can run the D155AXi-8 RC dozer from within the cab or
with a remote transmitter that has range of approximately 330 feet, and the status of the
machine is always available by checking the cab-top lights.

An automatic gearshift transmission and
lock-up torque converter work together to
select the optimal gear range, depending on
jobsite conditions and load. These two features
are designed to provide maximum operation
efficiency. The electronically controlled
transmission locks up the torque converter
to transfer engine power directly to the
transmission, eliminating horsepower loss and
increasing fuel efficiency.
“The D155AXi-8 RC is extremely effective
working in hazardous conditions or next to a
high wall,” Witkowski explained. “Komatsu
has a long history with radio-control equipment
and now several years of solid experience with
its intelligent Machine Control products. Both
are proven to provide excellent production. The
D155AXi-8 RC is a perfect marriage of these two
advanced technologies.” Q
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D31/D37/D39/D51/D61/D65/D85 – EXi & PXi models as well
WA150/WA200/WA250/WA270/WA320/WA380/WA430/WA450/WA470/WA480
PC130/PC138/PC160/PC170/PC200/PC210/PC220/PC228/PC240/PC270/PC290
PC308/PC350/PC360/PC390/PC450/PC490 LC, LCi, HD and USLC versions only
GD655
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HANDS-ON EXPERIENCE

DEMOS IN THE DESERT
Hundreds of customers test drive the latest machines
at Komatsu’s Las Vegas Demo Days

K

CONSTRUCTION

Komatsu welcomed more than 350 people
to its Las Vegas Demo Days in October 2016.
The event featured six days of demonstrations
and all of Komatsu’s intelligent Machine
Control excavators.

Bob Post,
Komatsu Director
of Marketing
Communications

In total, Komatsu had 27 machines available
for customers to operate: three intelligent
Machine Control excavators (PC210LCi,
PC360LCi and PC490LCi); eight additional
excavators (PC55MR, PC88MR, PC138USLC,
PC228USLC, PC210LC, PC270LC, PC360LC

Demo Days attendees operate an
array of Komatsu wheel loaders.
Six loaders, ranging in size from
a WA270 to a WA600, were part
of a 27-machine fleet available
for demo at the Las Vegas event.

and PC490LC); six wheel loaders (WA270,
WA320, WA380, WA470, WA500 and WA600);
four intelligent Machine Control dozers
(D51PXi, D61PXi, D65PXi and D155AXi); three
additional dozers (D39PX, D61PX and D65EX);
two trucks (HM400 and HD605); and a GD655
motor grader.
“It’s important for attendees to get the best
feel possible for our machines at Demo Days,”
explained Komatsu Director of Marketing
Communications Bob Post. “We put the
equipment in real-life applications with rocky
soils. For the intelligent Machine Control
equipment, we uploaded plans so customers
could get a chance to operate with full
automation. We want everyone who comes to
one of our Demo Days to see exactly what a
machine can do and go home with all of their
questions answered.”
Komatsu traditionally hosts two Demo Days
at its Customer Center in Cartersville, Georgia,
each year. The Las Vegas event was planned to
make it easier for customers in western states
to attend. Q

A Komatsu PC490LCi – the
world’s largest intelligent
Machine Control
excavator – loads an
HM400 articulated haul
truck at Komatsu’s Demo
Days in Las Vegas.

Discover more at
KirbySmithConnection.com

Las Vegas Demo Days gave customers a chance to operate
Komatsu’s intelligent Machine Control dozers.
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PRODUCT SPOTLIGHT

KOMATSU’S LARGEST TRUCK EVER
New electric-drive 3,500-hp mining truck with built-in
management system delivers 400-ton payloads
CONSTRUCTION

M

Mining customers asked for a bigger truck and
Komatsu answered the call with its largest ever
model, the new 980E-4. The 3,500-horsepower
electric-drive 980E-4 brings to market a true
400-ton payload, increasing productivity and
efficiency in a mining operation. The 980E-4
is an optimal match for today’s large loading
tools, typically loading in three to five passes
(55 to 99 cubic yards). Paired with Komatsu’s
PC8000 mining shovel, the 980E-4 is a superb
production machine.

Tom Stedman,
Komatsu Product
Manager

“Building on the foundation of the 960E,
Komatsu was able to expedite the development
of this new truck, while maintaining our strict
standards of design, testing and product quality,”
said Komatsu Product Manager Tom Stedman.

Discover more

Quick Specs on Komatsu’s 980E-4 Mining Truck
Model

Horsepower

Operating Weight

Payload Capacity

980E-4

3,500 hp

1.3785 million lb

400 ton

Komatsu’s new 980E-4 mining haul truck with a 400-ton payload capacity has features that
improve performance, vehicle control and handling, as well as combat rugged and other
less-than-ideal conditions.

“We have every confidence this new model will
reliably deliver high productivity.”
A payload management system (PLM IV)
allows mines to track payloads, cycle times, load
counts, frame torque and much more. Businesses
can store more than 20,000 downloadable records
of data, while using PLM IV to monitor truck
production and prevent overload conditions.
Komatsu designed the 980E-4 to improve truck
performance and lower per-ton costs. Its features
include a powerful 18-cylinder diesel engine that’s
comparable to other trucks in the 400-ton class
for speed on grade, while maintaining a high stall
torque capacity for mines with soft underfoot
conditions. The AC electric-drive system enables
efficient operations even in deep-pit applications.
Drivers will appreciate the excellent vehicle
control and handling that comes from a
high-capacity retarding package that provides
longer life and improved horsepower for downhill
descents. The electric, dynamic retardation force
maintains constant downhill speed or decelerates
without the frequent use of brakes.

Meeting rugged conditions head on
To combat rough conditions, the 980E-4 uses a
continuous horse-collar and ladder-type frame
that provides long life and long-term reliability.
A new dump body incorporates high-tensile
strength and abrasion-resistant steel, giving
it a rugged-chassis construction that’s able to
withstand the rigors of off-road hauling.
“For several years, many of our customers have
been asking Komatsu for a 400-ton electric-drive
rear dump truck with the reliability of our flagship
model, the 930E,” said Stedman. “With the release
of the 980E-4, we now have a product to meet this
market demand.” Q
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WHERE PRODUCTIVITY
MEETS PROFITABILITY
Visit us at

www.atlascopco.us

booth C31486

TEXAS

Get durability, efﬁciency and low operating costs
with our wide range of Atlas Copco equipment.

Abilene (877) 577-5729
Amarillo (800) 283-1247
Dallas (800) 753-1247
Ft Worth (877) 851-9977
Lubbock (866) 289-6087
Odessa (877) 794-1800

OKLAHOMA
OKC (800) 375-3339
Tulsa (800) 375-3733
www.kirby-smith.com

GO ANYWHERE. DO ANYTHING.
Conquer even the most inaccessible jobsites imaginable with the Terramac family of crawler carriers.
Thanks to their rubber tracks, these machines boast a low ground pressure that protects sensitive
ground conditions. Both the RT9 and RT14 are also easily customizable with a range of attachments
from hydroseeders to welders, while the RT14R offers a dump bed and 360-degree rotation for
precision even in conﬁned spaces. Both carriers are backed by our highly trained service and support
professionals, so you’ll stay up and running no matter how difﬁcult the job.
Visit Terramac.com to learn more or demo one today at your nearest Kirby-Smith location.

RT9

RT14

RT14R

Find a Kirby-Smith location near you!
www.kirby-smith.com/branches/locations

Terramac
Booth G1716

EXPANDED OFFERINGS

NEW PRODUCT LINE
Kirby-Smith Machinery adds Terramac crawler carriers
to its list of quality equipment

“Terramac is the ultimate Swiss Army
knife for pipeline companies,” said Joe
Trapani, Director Pipeline Services Division
at Kirby-Smith. “All pipeline customers
have a need for rubber-track carriers and
Terramac’s are well-known for reliability
and extreme diversity. Including Terramac
as part of our machinery tool kit allows us
to serve our customer base and expand into
other markets.”
Terramac has three standard models (RT9,
RT14 and RT14R) with options such as
convertible dump-to-flatbeds, rock dump

CONSTRUCTION

K

Kirby-Smith Machinery now carries
innovative rubber-track Terramac crawler
carriers, representing the versatile product line
in Oklahoma to serve the pipeline industry as
well as other markets.

beds and flatbeds. Units customized with
support attachments such as hydroseeders,
vacuum excavators and tack rigs are
also available.
Kirby-Smith provides sales, rental and
aftermarket support for the Terramac
products with a knowledgeable staff that’s
fully trained in the application, sales, parts
and service side of the lineup.

Joe Trapani,
Director Pipeline
Services Division

“Kirby-Smith Machinery maintains a
strong commitment to exceed customer
expectations and their dedicated team
consistently delivers superior service and
product support,” said Andrew Konopka,
President of Terramac. “We are pleased
to welcome Kirby-Smith to our growing
dealer network and look forward to
a lasting partnership.” Q

Kirby-Smith Machinery now carries the family of versatile Terramac crawler carriers in Oklahoma. Three standard options – convertible dump-to-flatbeds,
rock dump beds and flatbeds – are available, as well as customized support attachments.
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INDUSTRY EXTRAVAGANZA

IMAGINE WHAT’S NEXT
CONEXPO 2017 showcases innovative new products
that will shape the future of construction

I

CONSTRUCTION

It’s often said that demolition is the first
step to new construction. In May 2015, crews
razed Las Vegas’ famed Riviera Hotel and
Casino, paving the way for an expanded
CONEXPO-CON/AGG. Held every three
years at the Las Vegas Convention Center –
right next door to where the Riviera stood –
the event is scheduled for March 7-11, 2017.

Visit Komatsu at:
North Hall, Booth N10902
Gold Lot, Booth G4183

CONEXPO-CON/AGG will be the first
trade show to use the new space, building
on what is already the largest international
gathering in the Western Hemisphere for the
construction-related industries. It also earned
the top spot on Trade Show Executive’s
prestigious Gold 100 trade-show rankings.
The largest show in the U.S. of any industry
in 2014 – the last time the event was held – it
featured more than 2.35 million net square
feet of exhibit space, 2,100-plus exhibitors and
approximately 130,000 attendees.

Record attendance is possible at CONEXPO-CON/AGG, scheduled for March 7-11, 2017,
at the Las Vegas Convention Center.

Nearly every time the triennial show is
held it’s bigger than the previous one. That’s
expected to continue with CONEXPO-CON/
AGG 2017. All major areas of the construction
industry will be represented in the more
than 2.5 million square feet of exhibit space
that will house 2,500-plus exhibitors. Almost
700 of the exhibitors are new in 2017. Event
organizers expect increased attendance
as well.

Technology and more technology
Those visiting will notice a heavy
emphasis on cutting-edge innovation.
CONEXPO-CON/AGG continues to provide
attendees with access to the newest products
from every key construction-related sector,
including asphalt, aggregates, concrete,
earthmoving, lifting and utilities.
To showcase the focus on technology, the
theme for the 2017 exhibition is “Imagine
What’s Next.” This theme reflects the
vision for the show as it fully embraces
applied technologies that help construction
companies reduce downtime, maximize
efficiency at jobsites and minimize waste,
while increasing bottom-line profits and
enhancing safety.
“Technology is critical to the future of the
construction industry and CONEXPO-CON/
AGG has always been a show that helps
industry executives keep pace with the latest
in new equipment and product innovations,”
said Rich Goldsbury, CONEXPO-CON/AGG
2017 show Chairman. “But, as the industry
is being transformed by technology, our
attendees understand the importance it has
on the bottom line. It is our responsibility
and privilege to connect them with the most
cutting-edge innovations in safety, equipment
and operations that are reshaping the future.”
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CONSTRUCTION
Komatsu will prominently display its intelligent Machine Control dozers and excavators, including the PC490LCi-11, in the outdoor Gold Lot
(Booth G4183). There, it will also highlight its SMARTCONSTRUCTION program, which goes beyond intelligent Machine Control equipment with
comprehensive jobsite solutions.

CONEXPO-CON/AGG brings the Imagine
What’s Next theme and technology focus
to life with a new 75,000-square-foot Tech
Experience pavilion dedicated entirely
to presenting emerging construction
innovations that are driving change and
process improvements across the industry.
Located in Silver Lot 3, it will feature items
such as wearables for health, safety and
productivity; the latest skills for careers;
and new materials to enhance the nation’s
infrastructure, according to the Associated
Equipment Manufacturers (AEM), the lead
sponsor of the show.
“With the Tech Experience,
CONEXPO-CON/AGG is advancing to
a new level of thought leadership in our
industry,” said Sara Truesdale Mooney, Show
Director and Vice President, Exhibitions and
Business Development for AEM. “Attendees
will explore three key zones: the worksite
of the future, jobs of the future and the
infrastructure of the future.”
CONEXPO-CON/AGG is co-located with
the International Fluid Power Expo (IFPE),

and the two shows are teaming up to unveil
the world’s first, fully functional 3-D printed
excavator and the first large-scale use of
steel in 3-D printing, known as additive
manufacturing. In addition, attendees can
watch as a second excavator is printed live on
the show floor.
“We know our members look forward
to seeing the industry’s most innovative
technologies at CONEXPO-CON/AGG
and IFPE each show year, and 2017 will not
disappoint,” said John Rozum, IFPE Show
Director. “We’re thrilled to bring such a
significant technological and first-of-its-kind
achievement like the 3-D printed excavator
to the show. It will serve as a platform to
demonstrate how the latest innovations and
applied technologies are changing the future
of the construction industry.”

Komatsu spotlights
SMARTCONSTRUCTION
Komatsu introduced a significant leap
in machine technology three years ago
Continued . . .
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Learning sessions to focus on technology trends
. . . continued

CONSTRUCTION

with its intelligent Machine Control dozers.
The Komatsu lineup now includes eight
models, including a radio-controlled
version of its D155AXi-8, as well as three
excavators (PC210LCi-11, PC360LCi-11 and
PC490LCi-11). Komatsu will display most
of its intelligent Machine Control equipment
at the company’s outdoor exhibit space in
the Gold Lot (Booth G4183), as well as a new
machine featuring hybrid technology.
The outdoor area will also feature
Komatsu’s SMARTCONSTRUCTION
program, which goes beyond intelligent
Machine Control equipment with
comprehensive jobsite solutions provided by
Komatsu. In addition to training and support,
offerings include surveying/inspection, 3-D
modeling, jobsite-data solutions and setup, as
well as optimized operation consultation.

Attendees flock to Komatsu’s display at the 2014 CONEXPO. The company will have two
exhibit areas at the 2017 show, with standard Tier 4 machines indoors in the North Hall
(Booth N10902) and intelligent Machine Control equipment outdoors in the Gold Lot
(Booth G4183).

Indoors in the North Hall (Booth N10902),
Komatsu will prominently feature its
standard Tier 4 machines. Among them
will be excavators, ranging from utility to
production-sized models; Dash-8 wheel
loaders; multiple dozers and trucks; plus
a motor grader. The 22,000-square-foot
space will also have a presentation area; a
company store with apparel, die-cast models
and other logoed merchandise; as well as a
photo opportunity spot.

Learning sessions
At this year’s expo, educational
opportunities abound with a record 143
sessions across 10 tracks. One specifically
focuses on technology and will highlight
industry innovations and future growth
opportunities in the tech field – drones,
autonomous machines, 3-D imaging, smart
apps, gamification, big data and the Internet
of Things (IoT).
Additional tracks will offer the latest
trends and best practices for aggregates;
asphalt; concrete; cranes; rigging and aerial
lifts; earthmoving and site development;
equipment management and maintenance;
business practices; workforce skills;
and safety.
“Education is a critical component
of CONEXPO-CON/AGG, and we
encourage attendees to take advantage
of the convenience of so many learning
opportunities available. They’ll be able to
work smarter because of the knowledge they
gain,” said Goldsbury.
Registration for sessions can be completed
prior to the conference at the CONEXPO
website (www.conexpoconagg.com). Single
session, one-day passes and full-session
passes are available.
“We’re honored to be among the
most trusted resources for industry
professionals from around the world, and
we feel tremendous pride as we take the
exhibition to the next level of technological
breakthroughs by delving into the
future of the construction industry,” said
Truesdale Mooney. Q
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CLOSE TO OUR CUSTOMERS

Visit the
Wirtgen Group
at booth C31239

CLOSE
TO
OUR
CUSTOMERS

Find out more: www.wirtgen-group.com/america

OKLAHOMA CITY, OK

FT. WORTH, TX

LUBBOCK, TX

TULSA, OK

ODESSA, TX

ABILENE, TX

DALLAS, TX

AMARILLO, TX

6715 W. Reno • (405) 495-7820
12321 E. Pine St. • (918) 438-1700

www.kirby-smith.com

8505 S. Central Expwy • (214) 371-7777

1450 NE Loop 820 • (817) 378-0600
7301 E Interstate 20 E • (432) 333-7000
3922 I-40 East • (806) 373-2826

3201 East Slaton Hwy • (806) 745-2112
12035 Interstate 20 W • (325) 692-6334
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CRANE TALK

NORTH AMERICAN DEBUT
Grove will introduce new all-terrain, long-boom cranes
that generate higher ROI

T

all-terrain crane design and engineering,” said
Andres Cremer, Manitowoc’s (Grove’s parent
company) Global Product Director for All-Terrain
Cranes. “In keeping with the Manitowoc Way,
these cranes are designed with customers and their
companies in mind. These are workhorse cranes
that provide measurable benefits compared to
previous generations of all-terrain cranes.” Q

Booth G3348

CRANES

Two new Grove all-terrain cranes, the
GMK5150L and the GMNK5250L, will make
their North American trade show debut at
CONEXPO/CON-AGG in March. The cranes
feature groundbreaking technologies that
generate a higher return-on-investment, notably
a single Tier 4 Final engine that drives both the
carrier and superstructure. That feature reduces
overall weight and lowers fuel consumption,
which, in turn, leads to reduced operating and
maintenance costs.
Grove’s “L” designation denotes that the
cranes are long-boom models with more reach
for a variety of applications, such as tower crane
assembly, narrow lifts in congested cities or
reaching over a building to complete HVAC
projects, among many examples.
The GMK5250L boasts a 230-foot boom while
the GMK5150L has a standard 197-foot boom.
Grove also offers the GMK5150 with a shorter
161-foot boom and slightly increased load charts.
MEGAFORM shaping and Twin-Lock pinning
ensure that the hydraulic booms are among the
most stable on the market. The GMK5150L has a
175-ton capacity, and the GMK5250L’s is 300 tons.
Both machines feature Manitowoc’s Crane
Control System (CCS). The standardized CCS
is a user-friendly interface that Manitowoc
introduced on its new all-terrain crane models,
as well as crawler, rough-terrain and tower
cranes. CCS makes it easier for fleets to operate
and maintain a standardized set of crane
controls across several crane types. The Boom
Configuration Mode is especially useful, making
it quick and easy for operators to select optimum
boom positions for lifts.
“The GMK5150L and GMK5250L reflect
years of technological advancements in Grove

Grove’s GMK5250L (230-foot boom, 300-ton capacity) and GMK5150L (197-foot boom,
175-ton capacity) models feature a single Tier 4 Final engine that drives both the carrier
and superstructure. The “L” designation denotes that the cranes are long-boom models
with more reach for a variety of applications, such as tower crane assembly, narrow lifts in
congested cities or reaching over a building to complete HVAC projects.
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EVEN BETTER.
Visit us at

booth G3946

IMPROVED BOOM
FUNCTION SPEEDS

INTEGRATED
TOW HITCH
OPTIONAL AIR
CONDITIONING
MORE COMFORTABLE CAB
SINGLE JOYSTICK
INTEGRATED ARM REST

Scan for
YouTube
video

WHERE COMFORT AND PRODUCTIVITY MEET.
Days on the job site can be long. Especially when you’re sitting for hours in the cab getting
your work done. But things are about to change — namely, your comfort and productivity.
We’ve redesigned the cab with even better features, like a new single joystick, an integrated
arm rest and optional air conditioning. And improved boom function speeds mean you’re placing
loads more quickly and in greater comfort. So get ready to settle in for a full day’s work.
See for yourself at www.jlg.com/en/skytrak-th
Available through Kirby-Smith Machinery, Inc.

TRADE SHOW

INTERNATIONAL OIL SHOW
Kirby-Smith displays large contingent of machines
at Permian Basin event

K

Kirby-Smith Machinery showcased several
pieces of equipment and attachments during
the Permian Basin International Oil Show
(PBIOS) last fall. Held every other year, the
event highlights the latest machinery and
technology for the oil and gas industry.
Once again the Ector County Convention
Coliseum in Odessa housed PBIOS, which
featured 744 exhibitors. Kirby-Smith’s display
area included a Komatsu D65WX-17 dozer,
WA380-8 wheel loader, GD655-6 motor grader
and a PC360LC-11 excavator with a Vacuworx
vacuum attachment for placing pipe, which
was demonstrated live during the event. A
National Crane 18103 boom truck, Hamm
HD11i smooth-drum roller and an NPK GH10
hammer were also featured in this display.
“We carry a broad line of equipment that
customers in the oil and gas industry use for
pad and rig construction, pipe laying and
stringing as well as other tasks,” said Chuck
Thompson, West Texas Area Manager. “Our
participation in the show lets customers know
what we offer, how we can help them be more
productive and keep their downtime to a
minimum. The turnout was great, and it was
nice to see many of our friends and colleagues,
as well as new faces who came to check out
the show.”

Kirby-Smith Machinery
personnel were on hand to greet
attendees and answer questions.
“Our participation in the show
lets customers know what we
offer, how we can help them
be more productive and keep
their downtime to a minimum,”
said West Texas Area Manager
Chuck Thompson.

In addition to Komatsu
equipment, Kirby-Smith
Machinery displayed some of
its other lines, such a National
Crane boom truck (shown here)
as well as products from Hamm,
NPK and Vacuworx.

Kirby-Smith Machinery highlighted Komatsu equipment,
including a PC360LC-11 excavator equipped with a Vacuworx
pipe attachment (inset) and a WA380-3 wheel loader (below).

The gathering has been held since 1940, and
last year’s show saw more than 31,000 people
attend the three-day event. Kirby-Smith has
participated numerous times. Company
personnel were on-hand to answer questions
about equipment as well as Kirby-Smith
Machinery’s support and service capabilities.
Die-cast models and coolers were given away
as prizes. Q
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Hit the ground running
with LeeBoy/Rosco.
Booth C32663

8515D Asphalt Paver

Maximizer 3B Asphalt Distributor

Increase productivity and reduce operating costs with LeeBoy’s 8515D
Asphalt Paver. The 8515D incorporates big-paver features into a heavy-duty
maneuverable package designed for production and reliability. It includes an
8- to 15-foot heated and vibrating Legend screed system, powerful 74-hp Kubota
engine, dual operator controls and high-deck/low-deck conﬁguration. Now
available with the new, heavy-duty 815 electric screed.

8616B Asphalt Paver

Rosco’s Maximizer 3B asphalt distributor features an extendible spraybar that
smoothly and efﬁciently moves from 8-foot to 16-foot width in 4-inch increments.
The EZ Spray extendible spraybar makes radius and taper spraying, along with
maneuvering for obstacles such as bridges, a smooth and efﬁcient operation.

Tru-Pac 915 Pneumatic Roller

SweepPro Broom

Pavers • Graders • Brooms • Asphalt Distributors • Rollers • Patchers
Chip Spreaders • Belt Loaders • Tack Tanks • Maintainers

www.kirby-smith.com

623(/64(*0;@6715 W. Reno(405) 495-7820
;<3:(12321 E. Pine St.(918) 438-1700
2(5:(:*0;@(913) 850-6300(877) 851-5729

Scan to
watch
video
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Discover More

BRANCH NEWS

SAFE PRACTICES
Increased focus drops Kirby-Smith’s incident and
accident rate dramatically

C

Customers have high standards for safety
and expect the same of the companies
with which they do business. Kirby-Smith
Machinery holds the same view, continually
working to improve practices in an effort to
reduce its incident rate to zero.
“There is no doubt that we are operating
in an extremely high-risk industry, but our
goal will always be to achieve 100 percent
accident-free status; and we are working
diligently toward that endeavor,” said
James Lincoln, Kirby-Smith Safety and
Environmental Director. “With a focus
on proactive management and increased
training, safety meetings and audits, our
numbers have improved dramatically.”

Kirby-Smith’s safety record will continue.
“It’s proven that actively promoting
safe practices pays off, so we will keep
emphasizing those actions and always
look for ways to improve,” he said. “We’re
developing more site-specific plans as well as
company-wide initiatives.” Q

James Lincoln,
Safety and
Environmental
Director

Surpassing goals
Lincoln and Kirby-Smith’s management
team set a goal to reduce the company’s
incident and accident rate by 50 percent
during 2016. They blew past that goal as the
number dropped by 68 percent.
The Tulsa branch recently marked a year
without an OSHA-recordable accident,
joining several other locations that also
celebrated significant milestones. Among
them, Dallas is at two years and Lubbock is
at six.
“We have really emphasized a culture
change,” said Lincoln. “Most importantly,
our greatest assets, Kirby-Smith employees,
have a better, safer work environment and
reduced risk of injury. A secondary benefit
is that a lower incident rate gained us new
work due to our improved safety score.”
The added workload increases the chances
for accidents, but Lincoln is confident that

Employees at Kirby-Smith Machinery’s Lubbock
branch are proud to have achieved six consecutive years
without an OSHA-recordable accident. “It’s proven that
actively promoting safe practices pays off, so we will
keep emphasizing those actions,” said James Lincoln,
Kirby-Smith Safety and Environmental Director.

Kirby-Smith employees at the company’s Dallas branch have
worked for more than two years without a recordable safety
accident. The organization set a goal of reducing its incident
and accident rate by 50 percent in 2016 and bettered that goal by
realizing a 68-percent reduction.
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Introducing the
Broce MK1 Transfer Sweeper
Visit us at
booth S5865

The first and only sweeper of its kind designed
specifically for heavy-duty pickup behind milling
machines and for chip-seal applications

Broce Broom
For more information about the new Broce MK1 Transfer Sweeper, contact:

www.kirby-smith.com

OKLAHOMA CITY
6715 W. Reno
(405) 495-7820

TULSA
12321 E. Pine St.
(918) 438-1700

DALLAS, TX
8505 S Central Expy
(214) 371-7777

FT. WORTH, TX
1450 NE Loop 820
(817) 378-0600

KOMATSU & YOU

BUILT FOR THE LONG HAUL
Dan Funcannon says mining truck design and quality
manufacturing ensure durability and dependability

Q

QUESTION: As head of the Mining
Division you oversee operations at the Peoria
Manufacturing Operation (PMO). What
products does that facility produce?
ANSWER: PMO produces one mechanical
truck, the HD1500, for the North American
market. We are also responsible for six
electric-drive models globally, ranging from
the 200-ton-capacity 730E-8 to the recently
introduced 980E-4. At 400-ton-capacity, the
latter is now our largest truck ever.
In some cases, we manufacture more than
one version of a product. For example, our
830E and 930E trucks have both standard and
autonomous (driverless) models, and our 860E
and 960E products have trolley versions, which
operate using overhead electrical lines.
In Komatsu terminology, PMO is a mother
plant, which means it also houses the Research
and Development Group for the products
manufactured there. That group is responsible
for developing Komatsu’s electric dump trucks.
QUESTION: Why should a mine consider
using Komatsu trucks?
ANSWER: Bottom line, we make high-quality
and reliable trucks that are built to last and
meet customers’ total cost of ownership
goals. We have numerous examples of
trucks running 60,000, 75,000, 100,000 hours
and beyond with outstanding availability.
In fact, when customers talk to us about
purchasing new units, we are frequently
asked to guarantee that their availability will
be at or above 90 percent throughout the life
of the trucks. We’re confident in providing
that guarantee because of our robust designs,
quality manufacturing process and world-class
support through our distributor network.
Continued …

This is one of a series of articles
based on interviews with key
people at Komatsu discussing
the company’s commitment to
its customers in the construction
and mining industries – and
their visions for the future.

Dan Funcannon, Vice President
and General Manager of the
Mining Division

In his role as Vice President and General Manager of the Mining Division,
Dan Funcannon is responsible for the sales and support of Komatsu mining
products in North America, as well as its 200-ton and larger mining trucks
globally. He moved into the position last fall. Funcannon joined Komatsu
in 1994 as a design engineer and has held roles of increasing responsibility
within research and development.
Most recently he was Director of Engineering, overseeing all engineering
activities related to large mining trucks. Funcannon directed new
product research and development projects, including AC-drive haul
trucks; autonomous technology adoption into large mining trucks; and
innovations to improve safety, quality, reliability and productivity.
“I started my career with a third-party company that Komatsu used for
contract engineers,” Funcannon recalled. “Then, I was hired directly by
Komatsu and began working in the structural engineering group, which is
responsible for all major structural components of our mining trucks – the
frame, axle housing and bodies – referred to as the backbone. I was involved
with design, testing and quality confirmation for the structural components.”
Funcannon is a native of Peoria, Illinois, where Komatsu manufactures
mining truck products and houses the Research and Development Group
behind the design of electric dump trucks that are 200 tons and larger. He
graduated from Bradley University in Peoria with a Bachelor of Science
degree in mechanical engineering.
“In the past few years Komatsu has shifted its focus to a
customer-centered approach instead of simply serving as an equipment
manufacturer,” said Funcannon. “That means we communicate more with
customers at their sites, listen to their needs and input and then implement
their recommendations into the design and manufacture of new products
as well as strong support systems. It has strengthened relationships and
helps us better meet customers’ needs.”
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Goal is to keep customers’ per-ton costs as low as possible
. . . continued

QUESTION: Where does each product fit?
ANSWER: That’s dependent on customer need.
Many of our Ultra-Class products, which are
300-ton-capacity or larger, are put to work in
copper or coal mines. Smaller-sized trucks are
heavily used in iron, but some of those mines may
go to a larger size, depending on several factors.
QUESTION: How does Komatsu help
determine what trucks a mine needs?
ANSWER: We have an Applications Engineering
Group that works closely with customers to
evaluate their mines and production requirements,
and then makes recommendations. The group
looks at loading areas and equipment, haul roads,
distance to a crusher or stockpile, material and a
whole host of other determining factors.

Dan Funcannon says Komatsu products are manufactured with superior quality and robust
designs, “We have numerous examples of trucks running 60,000, 75,000, 100,000 hours and
beyond with outstanding availability.”
Komatsu’s Peoria Manufacturing Operation designs and builds 100-ton to 400-ton trucks,
including the popular 930E.

We go beyond simply recommending machinery.
We also have a Mining Optimization Group that
helps identify ways to maximize production and
do it more efficiently and cost effectively. The
ultimate goal is to help our mining customers keep
their per-ton costs as low as possible.
QUESTION: The mining industry has
experienced a downward trend in the past few
years. What do present and future conditions
look like?
ANSWER: There are some signs that the markets
have bottomed out, and hopefully that is the
case. Commodity prices have risen a little. I think
there is cautious optimism that things might pick
up in 2017 and that there will be incremental
improvement. Q

Vice President and General Manager of Komatsu’s Mining
Division Dan Funcannon says, “We make high quality and
reliable trucks that are built to last and meet customers’ total
cost of ownership goals.”
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WINTER PARTS & SERVICE
Five Upfront Skips Available
Program Expires March 31, 2017

Oklahoma
Oklahoma City
405-495-7820
&Ăǆ͗ϰϬϱͲϳϴϳͲϱϵϳϯ

Tulsa
918-438-1700
&Ăǆ͗ϵϭϴͲϰϯϳͲϳϬϲϱ

Texas
Lubbock
806-745-2112
&Ăǆ͗ϴϬϲͲϳϰϱͲϮϭϬϮ

Amarillo
806-373-2826
&Ăǆ͗ϴϬϲͲϯϳϯͲϰϴϰϭ

Dallas
214-371-7777
&Ăǆ͗ϮϭϰͲϯϳϱͲϳϵϬϯ

Odessa
432-333-7000
&Ăǆ͗ϰϯϮͲϯϯϯͲϳϬϭϬ

Amount to Finance

Term

Rate

$0-100,000

Up to 15 Months

0%

Skips # Payments 1st Lien Required

5

10

Subject to review

$100,001-150,000 Up to 21 Months 0.99%

5

16

Yes

$150,001-300,000 Up to 27 Months 1.99%

5

22

Yes

Over $300,000

Call for custom quote

Yes

Abilene
325-692-6334

Minimum Financed $7,500

&Ăǆ͗ϯϮϱͲϲϳϮͲϰϰϯϱ

Any repairs or service work performed by a Komatsu-Authorized
Distributor Technician using Komatsu-sourced parts on any
<ŽŵĂƚƐƵŵĂĐŚŝŶĞĐƵƌƌĞŶƚůǇĮŶĂŶĐĞĚǁŝƚŚ<ŽŵĂƚƐƵ&ŝŶĂŶĐŝĂů͘

Ft. Worth
817-378-0600
&Ăǆ͗ϴϭϳͲϯϳϴͲϬϬϴϬ

dĞƌŵƐĂŶĚĐŽŶĚŝƟŽŶƐĂƉƉůǇ͘^ƵďũĞĐƚƚŽĐƌĞĚŝƚƌĞǀŝĞǁ͘&ŝƌƐƚůŝĞŶƉŽƐŝƟŽŶŵĂǇďĞƌĞƋƵŝƌĞĚ͘

CONTINUOUS IMPROVEMENT

TECHNOLOGY DRIVES SERVICE
With evolution of Tier 4 machines, Komatsu continues
to expand service and support offerings

T

The evolution of technology has led to the
creation of advanced machines with efficient
engines and lower emissions.

Doug Morris,
Komatsu Director of
Product Marketing

“As technology continues to move forward, so
do our service offerings,” said Komatsu Director
of Product Marketing Doug Morris. “Technology
and emissions standards are frequently updated,
and it can be challenging for customers to stay on
top of it all. Our goal is to minimize the impact of
those changes.”
One way that Komatsu helps customers stay
abreast of upgrades in technology and emissions
standards is through the Komatsu CARE service
program. Komatsu introduced this plan when it
launched Tier 4 Interim machines in 2011.

Discover more

Komatsu enhanced
its Komatsu CARE
offerings to keep pace
with Tier 4 technology
advancements.

The goal of Komatsu CARE is two-fold:
deliver a value-added service and provide an
opportunity for owners to become more familiar
with the latest engine technology through
regular interactions with factory-trained service
technicians. Today, engines have advanced to
Tier 4 Final technology, which includes a Selective
Catalytic Reduction (SCR) system that uses Diesel
Exhaust Fluid (DEF).
In response to these changes, Komatsu
enhanced the Komatsu CARE program.

Now, in addition to three-year or 2,000-hour
complimentary maintenance and two Komatsu
Diesel Particulate Filter exchanges during the
first five years, Komatsu CARE addresses the
SCR/DEF system as well. This includes replacing
the DEF tank breather element every 1,000 hours
and changing DEF pump filters every 2,000 hours
on select machines. The program also covers two
factory-recommended services of the SCR/DEF
system in the first five years, where technicians
will flush the DEF tank and clean the strainer every
4,500 hours (for engines with a gross horsepower
of 174 or higher).
“We recognized that along with the SCR, there
were also maintenance points that needed to be
included in the Komatsu CARE program,” noted
Morris. “When we introduced Komatsu CARE,
our goal was to increase value to the end user.
These enhancements to the program ensure that
we will be able to do that.”

Data sophistication
Komatsu’s telematics system, KOMTRAX,
was also upgraded with a cellular-based
communication method, giving customers better
coverage than with the satellite-based method the
system previously employed.
“With a cellular-based system, customers have
the ability to communicate information faster than
before and with more reliable coverage,” explained
Morris. “However, we still offer an ORBCOMM
satellite communication kit for customers who
work in areas with low cellular coverage.
“As customers and distributors become more
sophisticated in how they use the data, we are
continuously working to improve the system to
make it more valuable for them,” said Morris.
“The more data we are able to offer our customers,
the more efficient they can become, and that’s
our goal.” Q
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Visit us at

THE MOST RUGGED TRUCKS
booths
N10902 & G4183
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JASON ROGERS / PRODUCT SERVICE MANAGER / KIRBY-SMITH / TULSA, OK

“I’ve been around Komatsu products for decades. Working close with our
customers and specing the right machinery for them is a key part of our success
at Kirby-Smith. A full product line, including high-quality articulated trucks like
the HM series, keeps my customers rolling. And that’s why I AM KOMATSU.”

SUPPORTED WITH PRIDE
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A SALUTE TO A CUSTOMER
NEWS & NOTES
Outlook foresees construction growth
throughout 2017

D

Dodge Data & Analytics’ 2017
Construction Outlook report points to
positive signs for the year, with nearly all
sectors growing or remaining level, with
the exception of the electric-power and
gas sectors. The report predicts a 5-percent
increase in total construction spending, led
by single-family housing, which is expected
to rise by 12 percent.
Institutional buildings may increase
as much as 10 percent, followed by
manufacturing and commercial buildings,
as well as public works, all of which may
rise 6 percent, according to the report.
Multifamily housing will remain flat, while
construction related to electric utilities and
gas plants could plunge by nearly 30 percent.

“On balance, there are a number
of positive factors which suggest the
construction expansion has room
to proceed,” said Robert Murray,
Chief Economist for Dodge Data &
Analytics. “The U.S. economy in
2017 is anticipated to see moderate
job growth, market fundamentals for
commercial real estate should remain
generally healthy, and more funding
support is coming from state and local
bond measures. Although the global
economy in 2017 will remain sluggish,
energy prices appear to have stabilized,
interest-rate hikes will be gradual and
few, and a new U.S. president will be
in place.” Q

THE PEOPLE INSIDE

New Dallas Sales & Operations Manager, Chad Cox,
is focused on relationship building

K
Chad Cox
Dallas Sales &
Operations Manager

Kirby-Smith Machinery recently promoted
Chad Cox to Sales & Operations Manager for
the Dallas branch. He is responsible for all facets
of branch operations, including sales and rental
oversight. He will now focus his efforts on
expanding Kirby-Smith’s presence in the Dallas
metro area and continue to build meaningful,
value-driven relationships with the company’s
customer base.

experience. He worked in product sales for
several manufacturers, including Gradall.

“My goal is to develop lasting partnerships
with our customers and support them in the
challenges they face by providing reliable
products and second-to-none product support,”
said Cox.

David Cooper, Vice President & General
Manager of Kirby-Smith’s Texas Division
believes that Cox’s experience and his ability
to bring change to the Dallas branch, made
him a good fit for the promotion. “Chad has a
solid grasp on branch and sales operations and
will continue to promote the best things about
Kirby-Smith. He will add a fresh approach
for team building among the employees,
cohesiveness among our branch locations and
develop deeper connections with our valued
clients and customers,” noted Cooper.

Cox joined Kirby-Smith in early 2016, bringing
with him an impressive resume with more
than 10 years of branch and sales management

An Indiana native, Cox and his wife, Angie,
are the parents of three daughters – Laney, Abby
and Aubrey. Q

Woody Ferrell, Account Manager for Pipeline Services
Division, brings wealth of experience

W

Woody Ferrell has joined Kirby-Smith
Machinery as Account Manager for its new
Pipeline Services Division. Ferrell will work
closely with customers to create effective
solutions for their needs, bringing more than
25 years of experience in the constructionequipment industry to the position.

Woody Ferrell,
Account Manager
Pipeline Services
Division
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Ferrell’s background includes serving as
the Director of National Accounts Pipeline
Construction for a leading equipment
manufacturer where he spent four years
developing that company’s pipeline division.
He has also held various other positions,
such as Region Manager, Product Manager
and Vice President of Remarketing. Ferrell
most recently worked for another equipment
manufacturer developing and launching
its heavy compaction line to the asphalt
paving industry.

“We are very excited that Woody has joined
our team,” said Kirby-Smith Machinery’s
Director Pipeline Services Division Joe Trapani.
“His knowledge of the industry, applications
and customers throughout North America adds
value to our partners. He is a customer-centric
industry professional and his values, integrity
and trust are a perfect match for the pipeline
industry and Kirby-Smith Machinery.”
The company’s Pipeline Services Division
provides equipment and support nationwide
to customers in the mainline, regional and
local pipeline construction industry. Available
machinery includes dozers, excavators, pipe
layers, wheel loaders, cranes, rubber-track
carriers, telehandlers, trailers and attachments
such as hammers, pipe vacuum lifts, buckets,
forks and much more. Kirby-Smith supports
several oil and gas pipeline organizations. Q

Rentals • Sales • Parts • Service • Financing
Whetheryouneedexcavators,dozers,loaders,cranesorspecialtyequipment
suchaspipelayers,hammers,andmaterialhandling/liftingsystemsforpipe,
wecanhelpyoufindthebestequipmentsolutionstomaximizejob-siteproductivity.

Loaders • Dozers w/ A-Blade AND Winch • Excavators
Articulated Trucks • PipE lAyers • Cranes and Boom Trucks
Vacuum Lift Systems • Telehandlers • Trailers
Rubber Tracked Carriers • Padding Machines
Contact Joe Trapani or Woody Ferrell for more details:

Joe Trapani

Woody Ferrell

Director, Pipeline Services Division

Account Manager, Pipeline Services Division

jtrapani@kirby-smith.com
(713) 898-1901

wferrell@kirby-smith.com
(828) 707-6923

Kirby-Smith Locations
Abilene
Amarillo
Dallas
877.577.5729 800.283.1247 800.753.1247

Ft. Worth
877.851.9977

Kansas City
877.851.5729

Oklahoma City
Lubbock
Odessa
St. Louis
Tulsa
866.289.6087 877.794.1800 866.279.1392 800.375.3339 800.375.3733

Covering Pipelines Across the United States

1RWDllmachinesare
availableatalllocations.

The people of Kirby-Smith Machinery
who are always proud
to serve you
CORPORATE CONTACTS
Ed Kirby, President
JD Young, VP & Chief Financial Ofﬁcer
Jeff Weller, Chief Operating Ofﬁcer & EVP
Ben Graham, VP and Crane Division Mgr.
David Baker, Senior VP, Oklahoma City Branch Mgr.
Del Keffer, VP Sales
John Arapidis, VP Major Accounts
Chris Kirby, VP Used Equipment
Tom Montgomery, VP Customer Care
Bradley Campbell, General Service Mgr.
Phil Belcher, Controller
Randy Short, Corporate Inventory Mgr.
John Arterberry, Crane Division Sales Mgr.
James Powell, Director of Paving and Minerals
Rick Nielsen, Internet Sales & Used Equip. Sales
Randy Coffey, Director of ReMarketing &
Used Equipment
Bryce Puckett, General Rentals Mgr.
Christopher Carroll, Rental Fleet Maintenance Mgr.
Tim Peterson, General Parts Mgr.
James Lincoln, Safety & Environmental Director
Lonnie Kilgore, Finance Mgr.
Susan Rader, Finance Mgr.
Cynthia Jessen, Purchasing Mgr.
Jennifer Gordon, Marketing Mgr.
Kathy Dunn, Director of Human Resources
Bill Sinkinson, Technician Recruiter and
Retention Specialist
Ben Sitton, Internal Technical Trainer
Kelly Shufﬁeld, Cranes Rapid Response Team Mgr.

PIPELINE SERVICES DIVISION
Joe Trapani, Director, Pipeline Services
Woody Ferrell, Account Manager, Pipeline Services

DALLAS, TX
Chad Cox, Sales & Operations Mgr.
Craig Doran, Territory Mgr.
Pat Farquharson, Territory Mgr.
Bill Hitchcock, Territory Mgr.
Justin Kahle, Territory Mgr.
Sol Gieser, TX Governmental Sales Mgr.
Keelan Crosby, Rental Mgr.
Chase McKinney, Rental Sales Rep.
Roddy Conner, Parts & Service Sales Rep.
Stephen Moore, Parts & Service Sales Rep.
Mike DeLaTorres, Parts Mgr.
J.D. Berryhill, Service Mgr.
Gary Boyd, Product Service Mgr.
Sam Brown, Product Service Mgr.
Jim Faunce, Product Service Mgr.
Harrold Clemons, Industry Mgr., Crushing &
Screening Equipment
Rebecca McNatt, Komtrax Mgr.
Gary Corley, Paving & Compaction Specialist
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www.kirby-smith.com

ABILENE, TX
Paul Bell, Sales and Operations Mgr.
Todd Coffey, Territory Mgr.
Allen Stevens, Territory Mgr.
Kraig Gilliam, Rental Mgr.
Cody Christopher, Parts & Service Sales Rep.

FT. WORTH, TX
Paul Bell, Sales and Operations Mgr.
Casey Jorgensen, Territory Mgr.
Terry Lyness, Territory Mgr.
Ron Weaver, Territory Mgr.
Jason Wolfe, Territory Mgr.
Kevin Taylor, Territory Mgr.
James McDonnell, Governmental Sales
Kraig Gilliam, Rental Mgr.
Jacky Miller, Rental Sales Rep.
Jay Carroll, Parts & Service Sales Rep.
Philip Hearrean, Parts & Service Sales Rep.
Tom Richards, Service Mgr.
Chris Bitner, Product Service Mgr.
Kent Flanagan, Product Service Mgr.
Chad White, Product Service Mgr.
Eddie Middleton, Crane Product Service Mgr.
Nathan Woodward, Product Specialist

AMARILLO, TX
Chuck Thompson, West TX Area Mgr.
Brady McAlister, Territory Mgr.
Britt Stubbleﬁeld, Territory Mgr.
Shane Westbrook, Parts & Service Sales Rep.
Joe Phillips, Parts Mgr.
Kevin Hart, Service Mgr.
Joe Jenkins, Product Service Mgr.

ODESSA, TX
Chuck Thompson, West TX Area Mgr.
Shawn Ballard, Operations Mgr.
Kevin Demel, Territory Mgr.
Mike Fuentes, Rental Mgr.
David Miller, Parts Mgr.
Justin Csader, Product Service Mgr.
Angelica Aguilar, Service Supervisor
Chris Sauceda, Field Product Service Mgr.
Casey Smith, Parts & Service Sales Rep.

LUBBOCK, TX
Chuck Thompson, West TX Area Mgr.
Brent Snapp, Territory Mgr.
Lonnie Stuart, Territory Mgr.
Joe Phillips, Parts Mgr.
Kevin Hart, Service Mgr.

KANSAS CITY, KS
Bruce Bayless, Crane Div. Account Mgr.

ST. LOUIS, MO
Ray Jost, Branch Mgr.
Bruce Bayless, Territory Mgr.
Tim Carothers, Service Mgr.

TULSA, OK
Bruce Taylor, Branch Mgr.
Bill Gustafson, OK Senior Sales Director
Peyton Chatham, Territory Mgr.
Mike Green, Territory Mgr.
Dan Rutz, Territory Mgr.
Ronald Allen, Territory Mgr.
Ted Terwort, Governmental Sales
Todd York, Crane Div. Account Mgr.
Brian Burris, Rental Mgr.
Chad Lair, Rental Sales Rep.
James Purcell, Parts & Service Sales Rep.
Jeff Statum, Parts & Service Sales Rep.
Gregg Ash, Parts Mgr.
George Cross, Service Mgr.
Aaron Cox, Product Service Mgr.
Kurt Maxwell, Product Service Mgr.
Jason Rogers, Product Service Mgr.

OKLAHOMA CITY, OK
David Baker, Senior VP, Oklahoma City
Branch Mgr.
Bill Gustafson, OK Senior Director Sales
Ryan Bebee, Territory Mgr.
Brad Howard, Territory Mgr.
Don Jacobson, Territory Mgr.
Chad Murphy, Territory Mgr.
Dean Traylor, Territory Mgr.
Steve Harcourt, OK Governmental Sales Mgr.
Pud Wood, Governmental Sales
Jeff Cavaness, Crane Div. Account Mgr.
Dewayne McDaris, Rental Mgr.
Josh Layman, Rental Sales Rep.
Jonathan Eidson, Parts & Service Sales Rep.
Larry Hollen, Parts & Service Sales Rep.
Bud Sears, Parts & Service Sales Rep.
Wayne Walker, Parts & Service Sales Rep.
Dusty Odom, Parts Mgr.
John Martin, Service Mgr.
Darrin Gourley, Product Service Mgr.
Scott Maple, Product Service Mgr.
Michael Jarriel, Crane Product Service Mgr.
Austine Redwine, Komatsu CARE Mgr.

Ask for Chris or Rick for more information
ckirby@kirby-smith.com or rnielsen@kirby-smith.com • (800) 375-3339

USED EQUIPMENT FOR SALE

2012 Komatsu D61EX-15E0, KM12788D,
2,675 hrs..............................................$136,650
Year Make/Model

Unit #

2009 Komatsu PC138USLC-8, KM09167D,
3,230 hrs..................................................... $79,500
Hrs.

Price

KM11527D
KM09167D
KM11531D
KM12303D
KM12054D
KM11807D
KM12957D
KM10289D
KM12086X
Q0029494

4,390
3,230
5,390
3,940
3,070
4,460
5,820
6,520
6,240
4,630

$71,000
$79,500
$79,000
$86,500
$89,000
$86,500
$149,500
$129,490
$178,900
$211,400

JD12110J

3,160

$53,500

4,180
4,740
5,030

$83,500
$110,000
$110,000

3,970
5,350
4,555

$79,900
$84,500
$92,500

MOTOR GRADERS
2007 Komatsu GD655-3E0
2010 Komatsu GD655-5
2010 Komatsu GD655-5

KMU07509
KM10378D
KM10377D

WHEEL LOADERS
2011 Komatsu WA320-6
2011 Komatsu WA320PZ-6
2012 Komatsu WA320PZ-6

KM11435D
KM11782D
KM12013D

SCREEN
2012 Kleeman MS16Z

KL12016X

2,060

$137,000

2,860

$56,000

REACH FORKLIFTS
2012 Manitou MT12042

Hrs.

Price

2011 Komatsu HM300-2
2011 Komatsu HM300-2
2011 Komatsu HM300-2
2010 Komatsu HM400-2
2010 Komatsu HM400-2

6,135
9,020
7,145
6,100
8,010

$145,000
$140,000
$145,000
$150,000
$150,000

3,230
820

$61,750
$99,500

KM12788D
KM08720D
KM12901D
KM12032D
KM12185D

2,675
5,800
5,700
3,610
3,340

$136,650
$96,450
$133,000
$145,000
$145,000

JL07430
JL011498

1,700
855

$29,900
$41,900

1,050
500
3,000
3,800
2,500
2,975

$110,000
$410,000
$69,200
$66,000
$66,000
$61,900

KM11668D
KM11540D
KM11481D
KM10347D
KM10346D

WATER TRUCKS
2008 Rosco DS4000
2013 Rosco DS4000

RS08057
RS13004

CRAWLER DOZERS

BACKHOE
2012 Deere 310 kep

Unit #

ARTIC TRUCKS

EXCAVATORS
2011 Komatsu PC138USLC-8
2009 Komatsu PC138USLC-8
2011 Komatsu PC200LC-8
2012 Komatsu PC200LC-8
2012 Komatsu PC200LC-8
2010 Komatsu PC220LC-8
2012 Komatsu PC360LC-10
2010 Komatsu PC400LC-8
2012 Komatsu PC490LC-10
2013 Komatsu PC490LC-10

Year Make/Model

2007 Komatsu GD655-3E0, KMU07509,
4,180 hrs....................................................$83,500

MT12038

2011 Komatsu WA320-6, KM11435D,
3,970 hrs............................................ $79,900

2012 Komatsu D61EX-15E0
2008 Komatsu D61EX-15E0
2011 Komatsu D65EX-17
2012 Komatsu D65EX-17
2012 Komatsu D65EX-17

MANLIFTS
2007 JLG 450A II
2011 JLG 400S

PAVING & COMPACTION
2013 Leeboy 8515T
2015 Cat AP655F
2010 Hamm HD+140VO
2010 Hamm HD+140VO
2010 Hamm HD+140VO
2009 Hamm HD140VO

2010 Hamm HD+140VO, HA10044,
3,000 hrs..............................................$69,200

LB13012X
CT15763X
HA10044
HA10042
HA10045
HA09001

2015 Cat AP655F, CT15763X,
500 hrs................................................$410,000

CALL US AT (800) 375-3339 OR VISIT US AT WWW.KIRBY-SMITH.COM
All sales are subject to availability at time of order. Prices do not include taxes or other applicable fees.
Kirby-Smith Machinery, Inc., doesn't engage in exports to embargoed countries. Sold as-is, where-is.

Presorted Standard
US Postage Paid
C.P.I.

Change Service Requested

Your construction equipment authority!
®

Broce Broom
®

Not all products represented
at all locations.

www.kirby-smith.com
Oklahoma City, OK • 405.495.7820 • 800.375.3339
Tulsa, OK • 918.438.1700 • 800.375.3733
Abilene, TX • 325.692.6334 • 877.577.5729
Amarillo, TX • 806.373.2826 • 800.283.1247
Dallas, TX • 214.371.7777 • 800.753.1247
Ft. Worth, TX • 817.378.0600 • 877.851.9977
Lubbock, TX • 806.745.2112 • 866.289.6087
Odessa, TX • 432.333.7000 • 877.794.1800
St. Louis, MO • 314.729.0125 • 866.279.1392
Kansas City, KS • 913.850.6300 • 877.851.5729
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C.P.I.
P.O. Box 1689
C.R., IA 52406-1689

